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LE“D‘“G From Page A9 :
for the bank.”

there's NO deal.”

What about all the bailout money the
Treasury Department gave 10 the banks t0
stimulate lending?

“There's going to be increased pressure
on banks that took the [bailout] money o
lend more than they'll want 10 " Thomas
said. But with regulators clamping down, he
said, banks are getting conflicting signals
from Washington. .

Though the lending picture is likely to
remain grim for the next several months,
Hodson said there is cause for optimism.

» will tell you that 'm seeing @ jot of
activity in the central part of the state only
because their price levels are SO much lower
than ours,” Hodson said. «That leads me 10
pelieve that will flow southward eventually as
things loosen up 7

He said the first thing that had to happen
is where the Fed made the porrowing rate
almost zero,” Hodson said. «yentually, the
banks that are still out there and want to
start making money are going to either own
portfolio products. In other words, things
that they won't be selling to agencies, and
they'll mark those things up o 6 or 7 per-
cent but that spread is SO profitable that
they'll come out with their own programs. t
will take several months to get that rolling.
ft's just not rolling yet. Everything's in place
for that to happen.”

The Mortg
lending ‘pendulum' is due to swing toward
more available financing by the end of 20

Abel Montuori, chief lending officer for
Doratbased us.C
in the consumer confidence, and that's still
not here. | don't see anything happening for
the first six months of the year unless there
is a humongous amount of dollars put out by
the government for infrastructure and things
like that and people feel that the govemment

s taking the right steps.”

Montuori said the bank has carried its
lending strategy into the new year.

«“The portfolio is a lot of owneroccupied,
residential rental units, we did a lot of com-
mercial industrial loans, we were fortunate
in that we were able to capturé @ lot of
good customers that are coming from other
banks,” he said. “We see that continuing in
the coming year.

One area Montuori is excited about isthe
surge of interest in refinancing. ‘

m\e opened a morigage lending unit in
2007 and unfortunately that's when things
were turning, and we were never able to
actually get that unit to produce the way we
wanted it t0 produce for us,” he said. “We
do very little portfolio lending for residential
because wWe can't compete with the rates
out there in the normal environment. at
will give this unit a kick that will be peneficial

Olefson said that the residential lending
market seems poised to come back before
the commercial lending side does, “just
because people need a place 10 live. The
rates are great, the prices are back down to

three or four times.annual income, they're

back in line to what you would pay for rent-

n

als.
The gap between selling and asking pric-
es is slowly narrowing, she said.

“v's getting closer and investors are get-
ting sawy 0 what motivates the bank,”
Olefson said. “nvestors can get better deals
from banks towards the end of the month

ter. 1t will all settle into place slowly and the )

loss is going 0 end up being shared — bor- -
rowers who borrowed more than they should
have and lenders who lent more than they
should have and the,government." ) )

She said one problem with residential
absorption is going t0 be what she calls
“Mercedes—Benz" residences that weré built
in areas where people can afford Toyotas.

“They were puilding these units that were
selling at six, seven, eight times income and
that's not what people can afford,” Olefson.
said. “So the question is what do we do
with these units now? There are going to
be some people who get really good deals
because there's some value there when you
have stainiess steel sub-zero appliances and
granite counter tops in bigger than usual
anits. People who buy those are going to
get a really good deal.”

Residential tending will be back o more

traditional standards, especially for ﬁr;t-time .

- home buyers and retirees, Olefson said.

wyou've got a whole series of people who
have given back their properties by choice
now at this point,” she said. “This started
as a sub-prime morigage crisis. | think that
piece of the problem is really going to start
correcting itself in 2009. Banks will figure
out a way 1o deal with residential foreclo-
sures and already they're planning not to
take properties pack. | have clients in Miami
Beach who are trying 10 give their condos 0
the bank and the bank doesn't want them,
pecause they already have SO many condos
in Miami Beach.” ‘

As the market sorts out the residentia\
glut, the focus will shift to other problem

areas.

mye're still left with the bigger financial
crisis that it exposed and for real estate thd
really speaks 10 the commercial markets,”
Olefson said. «p)i of these guys with strip
shopping centers and businesses with cred
lines — there's no way that banks are going
to renew them. Commercial and business [§
going to get a lot worse. Pve heard stories:
of banks just kind of carte blanche calling
loans that they even think are going to be
troubled.

“For residential, it's going 10 get easier
pbecause banks have to do deals and the -
prices are getting more comfortable and t
guidelines aré more realistic nOW. But | dat
know anyone who is lending on anything
commercial now." '

Even SO, SOMeE continue to see opport
fies in commercial lending — if its propet

one. .

. know that every time you say com-
mercial real estate people start closing Wi
dows and doors and there's no evil there,
Montuori said. ups just that it was done @
jittle in haste and without paying attention
covenants and things that are necessary’

avoid credit that will not pay dollars. later.

Wayne Tompkins can be reached at (3
347-6645. :




